BidBox Senior Consultant / BidBox Partner

Market situation!

e Not easy to be a single independent consultant.

e You are independent consultant and look for a professional network to
grow your business?

e You don’t want to be an employee anymore and left your job at a larger
corporation?

e You decided to leave your employer, you have been working with for
many years, due to personal reasons?

e Has the re-organization of the company effected your career?

e The job market is difficult for people above 55 years?

e You're about to retire or just did it?

Why to join BidBox consultant network?

1. BidBox values people with experience, age, gray hair, a personal style
and a professional attitude.

2. The benefits we provide, enable you to work as BidBox consultant or
partner from day one.

3. Being part of the BidBox Global Network of consultants.

You decide how much you work and want to earn

5. You become a BidBox certified consultant
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What we provide.

One-to-two-year consultant contract with agreed rates

Or BidBox Partner Agreement with long-term commitments
Access to customers and new opportunities

Being part of a global consultant network

An office team, which helps you manage your business

Content and material to manage your BidBox services

IT infrastructure, Email, Sharepoint and TEAMS Access
Continuous Competence development

Regular Meeting with the consultants incl. yearly consultant days
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What we do not provide:

1. A fixed employment contract
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What we expect.

7.

Expertise as consultant, trainer or proposal expert.

Customer focus and highly professional attitude.

Able to work with management, CxOs and leaders in the customer
organization.

Being able to work within the customer project and organization.
Work in a team with other BidBox consultants.

Your time and financial contribution to be part of the Global BidBox
Consultant Network

Creative and self-driven individual

Who is BidBox?

BidBox enables customers to win more business.

We are a leader in Business Development, Capture Management, and
Proposal Management & Proposals Writing with a global network of
consultant, trainer, proposal manager and proposal writer.

Our customers are local or global and handle large proposal projects and
we enable them to win.

Our organization provides expertise in different industries like defense,
aerospace, construction, machinery, transport/rail and IT/Telecom.
BidBox and BidBox Consulting are founded in 2011 by Wolfram Seyring
and Hiiseyin Ozkan in Munich/Diisseldorf.

As APMP corporate member and Accredited Training Organisation (ATO),
BidBox provides APMP Certification, Coaching and Training.
(www.apmp.org). Furthermore, Wolfram Seyring is co-founder and Chair
of chapter APMP DACH (Germany, Austria and Switzerland), www.apmp-
dach.org

Our Services include developed material, concepts, unique methods and
best practices for the business development, capture & proposal market.

Are you interested? Get in touch with us.

Wolfram Seyring (CEO) — wse@bidbox.org

Email: personal@bidbox.org
Phone: +49 2103 88078-10
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